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“Sell More Vehicles, More Often, at Higher Profits.”

O.I Recruiting &
. New Hire Plan .
Commercial

Foundational

GAP Analysis Support

Create a Business Plan
for Your Dealership
Fleet

Management
Solutions

Plan for strategic Sustainment & Business
growth, with Accountability Plan
Dealership Consulting,
for your commercial
and fleet department.

Internal Tools &
Take your department Collaboration Technology
to the next level of Account
success! Management
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k www.onenexusdealertraining.com
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02 03, Recruiting &
; New Hire Training

Choose Your Ensure you have the right skills in the
Training Club correct place. We will find candidates,
screen them, and send them to you.
New Hire Training and six months of
Choose the training that fits Ksupport come with your new recruit.
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your dealership’s training

needs. See more information
Tools & Technology 04.

Our propriatary tools built for
: commercial and fleet dealerships to
E] M e b suit your specific needs, include the

K / Qne Nexus CRM and Fleet Analysis.
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Contact Colleen Good at 321-436-9620 or fleetadvisors@onenexusgroup.com



